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T o XL A A 25 WK JgU A o FATTDR L ) R 5 0B 52 45 R 3 H R 0

e AT, ARATARIE R o — b AN (T A SEY BRI . i
R, KA IR TR, AbREUEM A DT B R AL,

WK T E AR DT R L ERANE BT AR, FATTAEAN 2 ZEK A
w7

e JBEE — MO R AR S ? ARATI 73 M2 R Or B DTS s 2 Al
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. HIASEER (Key to the Exercises)

Unit 1
l.
Dialogue 1
1.
2.
3.
4,
Dialogue 2
1.
2.
3.
4,
5.
1.
1.
2.
3.
4.
5.
6.
7.
8.
9.

Mr. John Beckham comes from Chicago.

Mr. John Beckham arrives at Pudong International Airport.

Zhou Jian from Shanghai Light Industrial Products Import & Export
Corporation is at the airport to meet Mr. Beckham.

He is unexpectedly tied up this morning.

No, because Mr. John Beckham would rather have a good rest tonight in

the hotel to overcome the jet lag.

About one hour’s ride.

Mr. John Beckham will stay in Hilton Hotel.

There are five municipalities in China.

There are eighteen districts and one county in Shanghai.

Mr. Beckham wants to see the Bond and the Oriental Pearl Tower in

Shanghai.

sales manager

to be tied up in meetings

to be eager to travel abroad

light industrial products

import & export corporation

as crisp as a new dollar bill

to show a guest around

to look forward to receiving a letter/hearing from somebody

to set up an appointment

10. now and then

L Bl a2 haph, A RORER, AT LURN k.
2. JRBEBAT BRI, AR PR 4 SEL B 1 i
3. IR, MBI ORE T, A AL,
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SXIGURIE S W BF L S I 22 S o S B0k Bk L DR FL (1 AN R AR B
B TN RRARZ AL, IR IR AL 2 E R B A AR MG o

I'd like to reserve a large corner room for the nights of July 7, 8 and 9.

N oo g oM

I am familiar with this industry and look forward to hearing your views on

our cooperation in this area.

8. In all probability/likelihood, Shanghai will become the financial and
commercial center in the Orient.

9. The general manager stipulated that no one mix pleasure with business on any
business trip.

10. At the airport, we picked up our clients from San Francisco, and an hour

later, the car pulled up at the gate of our company.

<

T T, R A ?

Yes, that’s right.

whr, Ayt Wit « 2, ABC Anl B4,
How do you do? Mr. Lee, glad to meet you.
AR m %, PR LR

Thank you, you are very kind.

T A ey 2

Not very good, I got airsick.

TEIAE S I — L T g ?

Yes, but | feel very tired, because it was a very Iong trip.
IEATATTENE, 8 S )EANAE, iR R

Ok, thank you.

@ >w>0>®»>m>0 >

V.

(1) My pleasure. How are you doing?
(2) I’'m glad to hear that.

(3) Very nice.

(4) Thank you. I can manage all right.
(5) Shanghai is changing everyday.
(6) Thank you. I’m sure | will.

Unit 2
l.
Dialogue 1
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She is in Shantou looking for possible suppliers.
She thinks the quality of the products in Shantou has improved very much in the

past years.

3. The company is in the line of oil-drilling equipment for about 15 years.

6.

Their products are exported to many countries and are warmly received.

She would consider buying if the technology of the equipment is advanced and
trade terms are favorable.

He brings some catalogues of his company’s latest models.

Dialogue 2

1.

I1.
1.

BCL Corp. manufactures various electrical appliances, and has recently started
producing computers.

It is a large company employing 25,000 workers in this region alone. It also sets
up a number of plants to produce overseas.

In the year 2000, BCL Corp. decided to further expand its business from domestic
electrical appliances to Internet access device manufacturing.

The change is essential for the company to survive the economic globalization.

Its products are mainly sold in the domestic market.

Its exports are increasing, and as a Chinese manufacturer in the line, it is holding
the biggest overseas market share.

1. to keep an eye on quality
2. to specialize in silk products

w

to conclude some substantial business / a few substantial
transactions

trade terms

a series of catalogues

an initial talk

domestic appliances

economic globalization

© © N o g &

leading manufacturer
10. market share

FATFE IR SR BE G AR hAE R RO I T A L
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N oo o o~ w

8.
9.

10.
V.

Wnvl g —FEEHAR MM AT AnldER R, 2RO bR i
JEIXFF .

M 30 AEFTEE) R, FATE— BT A

AR AT BE T 2 1A RS B i 285 1 4 Bt

FATHIH O] — B AR =, K2 BEER L) 90%.

This is a well-established factory with a history of over 50 years.

Our headquarters is in Vienna, but we’ve subsidiaries and branches in most
European countries.

I work for a medium-sized steel company based in Austria.

We are considering merging with an American chemical firm.

Our product range includes machine tools and mini-computers.

A: I’ve heard that you have won great success in textile industry. Being in the line
of textiles, we pay close attention to your textile products, especially your
cotton products.

B: MR MW RIX A . FAF L R — T EAT A A TATAw 2 —
KL BRI IFANA T TATA RN RER TA MR &

A: No problem. | hope we can strike a quick deal.

B: A Bt JATHE XS IRATROT IR, TERFEI0 L M 7 5 K

J5 o)

V.

(1) Yes. We make various door mats, bath mats, car mats and rugs.

0

(2) We are a private company.

(3) 15 years.

(4) We are based in Shanghai. But we have 8 plants throughout the country and 2
representatives in Europe and America.

(5) Absolutely superb. We import all our raw carpets from Belgium, all of which
are of superior quality. Then, the raw carpets are steamed, printed with
different patterns, washed and dried. Besides, we invest generously in R & D,

and we have a very strict quality control system.

Unit 3

Dialogue 1

1. He wants Mr. Li to show him around the booths first.
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2. They start with general ceramics.

3. He is particularly interested in building and decorative materials, general
ceramics, art ceramics, kitchenware and tableware, etc.

4. He believes this ceramics will be well accepted in his home market.

5. It is made of ceramics.

Dialogue 2
1. He had planned to buy some sanitary ware only.
2. Besides the sanitary ware, he is interested in some of Mr. Li’s office
furniture.

3. Because he finds some of Mr. Li’s office furniture is to the taste of his
home customers and he believes that it will enjoy fast sales in his market.

4. Mr. Li says all his office furniture is of good quality. It is damp-proof and
never deforms. The most important feature is that it is made of
environmentally friendly material.

5. Yes, they did.

. to participate in the Guangzhou Fair for the first time
. building and decorative materials

. kitchenware and tableware

. several booths of merchandise

1
2
3
4
5. with the world’s most advanced ceramic production technologies
6. to be well accepted in one’s home market
7. to establish long-term business relations with somebody
8. to the taste of one’s home customers
9. to be made of environmentally friendly material

10. to enter into business with somebody
Il.
BT AEREME T, AREENE AT 2 e B A SRR
VF 22 0025 3 JEE L0 il M 2 22 IR IR
- FRARME XA H s SR o W B O FRATT AT 7 A K3 i
TR VRAE T84 22 15 1) I IS 2 i oo s [0 2255 14D i) R
CHET, A ST A2 E SO M X R R AL T K A Rk g5
KFR, UL e B, AR, Re LS. Hardka
0 B %A A B IR g A T 46 A 5 35 44 0 T e E I D 38 A

g o~ W N e
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Ne)

10.

V.
Chang :

Pearson:

Chang :

Pearson:

Chang :

Pearson:

Chang :

Pearson:

Chang:

Pearson:

Chang:

Pearson:

Chang:

I V349 6 R DL 209 19 8

. I am grateful to have the chance to see all these modern facilities.

This is our latest product. It had a great success at the last exhibition
in Paris.

You may only want to see some of the items you’re especially
interested in. We can just take a glance at the rest.

. Our leather products are warmly welcomed both at home and abroad.

It is our desire to trade with merchants of all other countries in the
world. By the way, have you seen our exhibits?

Our products have been exported to many countries and regions,
such as Middle East, Africa, Hong Kong, Taiwan, Japan, the
United States, Europe and South America. Our major brand "Harp
Bird" is now enjoying great popularity and warm welcome in the
international market for its superior quality and a great variety of
colors and patterns.

Good morning, Mr. Pearson. Glad to meet you.

HoBGE, WA FRIADN THAS IR FL 4!

How are you getting on with your job?

IR, Ui !

When did you come to the Fair and what do you need?

WARE R, OH THE A LT, WERINTERHE.
Since you have spent the whole morning visiting the Fair, you must
have seen a great variety of cases and bags on display. What do you
think of our cases and bags compared with those of other firms?
WHEu, FIREBKGAZZ, RS SR 2R
A [P LA 1

That’s true. In addition to the good quality, it is the fashionable styles
that make our cases and bags stand out from the rest. I hope we can
conclude some business soon after your visit.

BIATLUE — MR H BT S0 ?

Yes, we’ve specially made out a price list and catalogues. Here you are.
A TAREIO H R, FRGEAFURATI R o A PR 1 PR 2 v — 48

Mr. Pearson, this is not the first time that we have done business together.
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You know the quality of our products is excellent.

Pearson:  LFHE, FEFIELTA K& 200 HIE.

Chang: Thanks.

v

(1) No. This is my first time to the Fair. Everything is new to me.

(2) Oh, you certainly have a great variety of products on display. I find many items
are of great interest to me.

(3) You are right. I used to be in the line of spare parts. As competition is so keen, we
turn to motorcycles. So we hope we can get your support and cooperation in this
respect.

(4) That’s why | came here. By the way, would you let me know what models you
have for export?

(5) Thank you for your patience. And how is the quality?

(6) It sounds rather encouraging.

Unit 4
I.
Dialogue 1
1. His company specializes in teas and they’ve been in this line for more
than thirty years.
2. As his customers in America are interested in Chinese tea, he’s come to
make some inquiries.
3. He says their teas enjoy great popularity in the world market and their
Green Tea and Oolong Tea are particularly popular with their customers
at home and abroad.
4. He is in great need of Green Tea of Grade A.
5. For most of the goods in the catalogue, they have an ample supply.
Generally speaking, they can supply from stock.
Dialogue 2

1. He’s very much interested in the printed pure silk fabrics produced in
Hangzhou.
2. He thinks some of the items will find a ready market in his country.
3. He says all those articles are the best selling lines and those patterns are
relatively popular in the international market.
4. He wants to be quoted F.O.B. prices.
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II.

© 00 N O O B W N P

5. He usually makes delivery within one month after receipt of customer’s
L/C.

. to enjoy great popularity

. to be popular with customers

. to supply from stock

. the latest catalogue

. to make an inquiry for (a product)
. printed pure silk fabrics

. international market

. at home and abroad

. to be subject to our final confirmation

10. to push the sale of a product

1.

IV.
Chen:
Smith:

Chen:

1 HATA L8 S X ORATT AR AR I S AR KR

2T, TR ER, FUMITRRRZ, ATIX LA 1)
an L2 A .

3.4 AR A Inis 2l 2 _E AR

AGURARTT IR A TE P E, FATTHE R AT M4 T

5. GREEEMAY, AT LN Bk e .

6. As our stocks of these goods are limited | would advise you to place your
order without delay.

7. Our company has specialized in the export of machine tools for some
twenty years.

8. In our trade with merchants of various countries, we always adhere to the
principle of equality and mutual benefit.

9. Here is our inquiry list. You’ll find the required items, specifications and
quantities all there.

10. We usually quote on the basis of CIF terms without commission.

I hear that you are interested in our mini air compressors, Mr. Smith.

s, BATTIEAEFE BT o FRATTARKNE ARAT IR I ™ it (R AR A 3 A7 HoAth AE
Sy &AMt A EoOT SR HIHAN 455

You know we produce and sell various types of air compressors. We are quite
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experienced in this line and our compressors are of good quality. They are
durable, reliable and energy-efficient.

Smith:  FATCAEARATAN B BERL b 7RI L IR g A R B 1 2

Chen: Certainly. This is our latest price list in which you will find our prices are

quite attractive. Compared with those quoted by the suppliers of Europe or
some other places, our prices are very competitive.

Smith: ARATIESZRF AT BN 2t Bl ARATT 23 4% IR AT ZE SR R R0k 3 L i AL

nd, 9

Chen: Absolutely. In fact, we can design special compressors for our customers.

Smith: Wr LR . IBATZEZ A A 22 B2 e ?

Chen: Generally speaking, we can deliver all our orders within two months after
receipt of your letter of credit. But a special order may take a little longer time
but not longer than three months.

Smith: . IEH —g5, ARAIPHRAGIAS L B RO, (B IATAEEE

Chen: That can be easily done.

\%

(1) Yes. As a matter of fact, we specialize in this range of goods and have more than
40 years of experience.

(2) Certainly. Here’s a catalogue for some popular ones. They have found a ready
market in many countries. I’m sure your customers in Switzerland will be greatly
interested in them.

(3) Never mind the specifications. We also accept special orders. That is to say, we
can make machine tools according to our customer’s samples and exact
specifications. You know, service is the motto of our company.

(4) Either. Which do you prefer?

(5) We will see to it when we make you offers.

(6) Thank you for your inquiry. We’ll make a careful study of your list and do

everything possible to meet your requirements.

Unit 5
l.
Dialogue 1
1. She needs T-shirts of superior quality in different patterns.
2. He says his goods are always of first-class quality and they have been

enjoying a good reputation at home and abroad.
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3. A T-shirt of good quality means that it will keep its shape and will not
be shorter or wider after being laundered.
4. She thinks the styles are a little out of date and they are not novel
enough to attract customers.
5. She needs 10500 T-shirts.
Dialogue 2

1. He comes for a second contract.

2. He says the cloth dolls are seemingly wonderful. But it would be
better if more kinds and patterns of these cloth dolls were supplied.

3. Mr. Brown hopes Mr. Liu can supply a colorful variety of cloth dolls
and design more lifelike patterns. For example, he can create new
approaches to making beautiful clothing and accessories; cloth dolls
can wear blouses and skirts of different patterns and colors.

4. He will refuse the dolls whose clothing, heads, hands or feet are
stained or which are not handmade. Meanwhile, colors and designs
should meet his requirements.

5. He expects to receive the goods at the end of November.
II

. T-shirts of superior quality

. to enjoy a good reputation at home and abroad

. a style-conscious market for garments

. the logo of a company

1
2
3
4
5. embroidered women'’s shirts/blouses
6. a complete range of specifications
7. various designs and patterns
8. to be out of date
9. special orders

10. according to the buyers’ requirements
[1I.
- FRATTA A ORAT TR it A5 B oA 1T L RE A2 T AT R 225K
T PRI FBRATHR A R e 52 1T Dt ?
- FRATTERY R DR R A 1) T2 S R AT T A P 44
AR, FRATTRT ABEAY, [ R A FCA R S R
AT ORTVRFIE ST . B SO AL, TS I . L 2R W

o A W N P
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V.

Huang:

Health:

Huang:

Health:

Huang:

Health:

Huang:

Health:

Huang:

FE o
6. We can supply you with medical instruments of all types and
specifications.
7. 1 suggest that you buy this product instead of that.
8. Our commodities have always come up to our export standards; durability
and reliability are their two strong points.
9. With increasing competition all around, one must give top priority to the
quality of products in order to be successful in the market.
10. These are the most popular patterns of the year. They command a good
sale in most of the European market and I’m sure there will be no
exception in your country.

Welcome to our company. And is this your first visit to Shanghai, Mr.
Health?
AR, FEAERRE i, BRIRATEEHURSS . BT HUR T
SO, SSAE TR AR S R, BRATAEE 1 5230 T A 14
BEARKREM 5T 2 F A B T A 2 K R
We appreciate your desire to start business with us. We are quite ready to
cooperate with you and develop trade to our mutual benefit.
TR T, MAMAEARMNIREL G — TARMTEIRE S 2 DU LR
PRI7 AT T ST A S KRR T i
No problem. You know that Chinese textiles are well known for their fine
quality and reasonable prices. They sell very fast in the European countries.
I have every reason to believe that they will be popular with the customers
in your country as well.
X PRIRAEANSE . AN URENTE AR B A AR B Stk . AT IR %2
D PR L R ] S 5 A [ 302 KA — 1) 6
You needn’ t worry about that. On the one hand, we have a good
variety of designs and colors available for export. On the other
hand, we can make products according to your requirements to
meet your customers’ tastes.
Wr b L OREIEND T o AU A& el We 2 G i 4 5 B0 3% 3R AT 25
K E W

Here is our price list. All our prices are quite competitive in the

40



international market.
Health: K4F 7, &4 3L R DUE R E .
Huang: We are looking forward to receiving your reply as soon as possible.
Health: %¢1n) /8.,
V.
(1). Good afternoon, Mr. Li.
(2). I’'m thinking about importing some shrimp. | was wondering if | could
have your price list and catalogue first.
(3). Thanks. But I think your price for shrimp is too high to accept.
(4). We’d like to buy Grade A. Then how much is a metric ton for the first
class?
(5). As long as the quality is good, it’s all right if the price is a bit higher.
(6). Well, if that’s true, we will place a trial order.

Unit 6
l.
Dialogue 1
1. He received it last Friday
He is interested in embroidered pillowcases and straw hats
3. The main reason is that the patterns are attractive and the prices are
reasonable.
4. All the prices quoted are on FOB basis without a commission.
He wants to have a quotation of CIF San Francisco with a commission of
3 percent.
Dialogue 2
1. He says that China has made great achievements since its adoption of the
reform and opening-up policy, and that the foreign trade is developing
with a high speed and has recently gone to a new stage.
2. China trades with business people from all other countries on the
principle of equality and mutual benefit.
3. His quotation for Barbie dolls is US$15 each CIF Rotterdam.
4. He is in need of some children’s toys such as Barbie dolls, electronic dogs,
remote-controlled aircraft, and Christmas snowmen.
5. He requires that the toys should be tastefully packed.
II.
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[1I.

1. to make a firm offer
2. to extend an offer
3. usual practice

4. opening up and reform

5. competitive quotation

6. to establish business contacts with quite a few foreign companies
7. FOB ( Free on Board)

8. joint efforts

9. to push the sale of a new product

10. CIF (Cost, Insurance and Freight)

1 BAMEFIEHL S PR, BAE &R TSt 505 P e R4 6
2. WAVRZ e St 3R AFUR _FoRe ™ b, IREBAPLE A

3. FAVdn A RERIX L 2w PN AR P 8L, MORTRIT

4. PEARATAE R T4 8 i i AR 55401k

5. T HATKIIM T Z R AR, BRI L VRATIIN #K

6. To be honest with you, we have another offer for a similar one at a much lower

price.

7. Would you please let us know the quantity you require so as to enable us to work

out the offer?

8. As our stocks of these goods are limited | would advise you to place your order

without delay.

9. All the prices in the list are subject to our final confirmation.

10. The prices as | see in the list are all on FOB basis. But | hope you can quote on

CIF basis.
IV.
Zhang: Suppose we get down to business now?
Austin: - GFH. B SRR R 4 S A e 45 FRAT TR e 2
Zhang: Yes, of course. It’s something like this: 1000 Butterfly Brand Folded Chairs
at the price of US $ 38 each, FOB Shanghai.
Austin:  H2 AR BARTUEARERARE A, ERATIERA PG
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Zhang:

Austin:
Zhang:
Austin:
Zhang:

Austin:

Zhang:

Austin:

Zhang:

Austin:

Zhang:

Austin:

V.

You may rest assured of it. Just tell us what color you prefer and we’ll get it
changed.
FARHR IR S 0
No problem.
PATIA A R REAZ B2 2
In July.
ARG T o dnARIT AN, AT L2 Sl b b, Rt an SR 2 2
BIAGE A ORIy, R 2 e i I A (3t S i g 5
Well, we’ll manage to make shipment in June, is that OK?
T BLe AR B R, HIRA BRI B AL AR B 50
That can be easily arranged. We’ll work out CIF offer this evening and give
it to you tomorrow morning.
NI T o AT — N, ARJTHRI = RN R AT B IT T RE
FER R T3 R.
The best we can do is to keep our offer firm for five days.

AR IS

(1) Yes, | take great interest in them. They seem to be of good quality and attractive

in design. Would you please quote the best possible price?

(2) I’m afraid your offer is out of line with the world market.

(3) We’d better leave this question for sometime later. What payment terms do you

request?

(4) And when can | expect delivery?

(5) Are the prices on the list firm offers?

(6) All right. I shall think over your offer and discuss with my manager. Then I’ll

give you a reply tomorrow.

Unit 7
l.
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Dialogue 1

Dialogue 2

II.

[1I.

1. He thinks Mr. Zhang’s offer is much higher than that of other suppliers in
the international market.

2. He believes that it’s the excellent quality of the laser printers that makes
a difference in price.

3. He can consider making some concessions in his price.

4. He isready to order 1,500 sets.

5. He finally gives him a special discount of 5%.

1.  He wants to place a large order for CNC machine tools this time.

2. Specifications remain unchanged. That is to say, specifications are the
same as those of his last order.

3. He wants to order 2000 sets.

It was US$3,050 per set.

5. Because the prices of raw materials have been raised and there is
correspondingly an increase in the cost of production.

>

. invisible trade

. to make some concessions in price
. to adjust the price accordingly

. to do business in an honest way

. workable prices

. to meet each other half way

. the cost of production

. a further slight reduction of the price

© 00 N o O B~ W N P

. to be in line with the price in the international market

10. to explore the possibilities of concluding the business transaction with you

1 AP [ FAT 3L AR EA AT A WA, Ay B4 J5 BE R Al e 2 ST i)

E%/%O
2. PRATARpTIN, AR A LS, BRNTE, AR A ) A AR
WHE 1 .

3. BRARRIIMA A AR AR R ARG T, ANRA TV IRIR AR

4. FRATURAE A B B S AT S MRS AT, BB A BAUR KSE

5. WA a s Fe s W LG b, 5 T VRO RNT I 2R AR AR
AT I PR FA L o
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6. Our quotations come in line with the ruling price in the world market.

7. These articles are best-selling in the European markets. Considerable
business has been done with other customers at these prices.

8. That’s our rock bottom price. It actually leaves us no profit at all.

©

The gap between us seems really big. There is no chance of doing
business if you insist on that offer.

10. Recently the cost has been rising. Compared with prices of other
computer companies, ours are most favorable. Besides, we have been
working on improving the reliability and performance of our computers.

Consequently ours are easier to operate and more user-friendly.
IV.
Chen:  Good morning, Mr. Park.
Taylor: B EA#F, FRoEA. BORX B )G 003 A ) FEERATE A 4 40 5 7 1A Tk
Bl

Chen: Do you mean our new products?
Taylor: 2, g2 /b? KRB IGER T
Chen: Here is our latest catalogue and price list. I’m sure you will find our prices

very competitive.
Taylor:  ULECHT, AR5 RN FRIE BN RIZ
Chen: Our offer is realistic, which is based on reasonable profit.
Taylor:  FEVUIRNIMAS R TCIEALZ K. AT BB ARATHI
EEBRAT AT AL 15 380 B A B v
Chen: You’re our old customer. You know that we don’t do much bargaining. Our
prices are reasonable, compared with those in the international market.
Taylor: Ay BARAEEFHIBARATRINAR . AR 3%, FATRT 4 RERAL .
Chen: For our good relationship, we may make some concessions. But we can’t
do more than a 2% reduction.
Taylor:  ZFiE, FR[FIEILZ M KAL .
V.
(1) We have got it ready for you. Here’s our price list. Please have a
look.
(2) But you shouldn’t be ignorant of the fact that there is no comparison
between the quality of their products and that of ours.
(3) For friendship’s sake we may exceptionally consider reducing our
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price by 3%. What do you think of it?

(4):

10%! It’s absolutely out of the question. To be frank with you, to

reduce our price by 10% would be a sacrifice on our part.

(5) How shall we compromise?

(6) 8% is still too high for us. To get this transaction concluded, it’s

advisable for us to meet each other half way, say, 6.5%. You know

this is the rock-bottom price and any further reduction is out of the

question.

Unit 8

l.
Dialogue 1
1.

Dialogue 2
1.
2.

2.
3.

4.
5.

Because he finds that Miss Li’s company sells paraffin wax which his
company urgently needs and has been trying to buy.

They have a fine tradition of burning candles during the typical festivals.
He requests that the melting point should be between 56° — 58° ,
semi-refined with the oil content below 0.5%, and it should be red.

It will be packed in gunny bags with plastic bags of 60 kg net each.

No, she won’t, because Mr. Swift needs the goods urgently and there is not

enough time for repacking.

She wants to buy 2000 sets Feiyue sewing machines.
Because FeiYue sewing machines are out of stock while the Brother
sewing machines have the similar performance and the prices are a little

lower.

3. He says the minimum quantity of an order is 100 sets.

. She will place regular orders with Mr. Wang.

5. He can make shipment within 30 days after receiving Miss Cohen’s letter

o b~ W N

of credit.

. to make/give/allow a 50% discount on all samples
. a special order

. a fine tradition of our nation

. thirty-five dollars in total

. a trial order
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6. goods of inferior quality
7. spare parts
8. US $ 1300 per ton FOB Shanghai
9. to cancel an order for 500 sets of washing machines
10. to place regular orders for various clothing with Zhenxing Clothing
Manufacturing Co. Ltd
.
- FRAFHOR S ARATT RS 1R 17 56 L HE 1 5 20 ) L8 i R R] e
IR R L HE AT H, R DG TRAT BN 2
IR IR B NI, BORAIE RS 4R 22 [ VR AT 13T 5%
XL T R A AR T, A BEARTT N IRBE A
C FARIE T E TR IR R IATRARARA, IR, . At
Ho S BT H .

6. | recommend to you our latest laser and electronics product this year. This

g b~ W N

kind of product of ours represents the development trend in the next decade.

7. Can we just place a small order first? If they do sell well, we’ll come back
for more orders.

8. It’s true that our price is higher compared with last year’s; however, the

price for the similar product from other companies is even higher.

9. We don’t have a particular stipulation about the minimum quantity for this
kind of humidifier. But generally speaking, we accept an order for more
than 500 sets.

10. No. 301 Oolong tea is a high grade tea. Because it’s good to people’s health,
it has become increasingly popular. Especially in recent months, orders
from abroad kept coming in, and we are having a supply problem.

V.
Li: I’m really glad that you can meet with me today to discuss the details of
your order.
Andrews: FRATE T IXLE ™ i AR R IRATRE MR TG, ARATa 5 — mUk D,
Li: That’s true. We have received your order of May 5" for 300 pairs of

V16-1 computer speakers. We shall do our best to execute the order to

your satisfaction.
Andrews: o HIGEH AR IGAEMIREE— T RATE LRIREG TA TR
Y& hrml 60 £IT.
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Li: Yes. We quoted you our lowest price.

Andrews: 1R IRATHY E B M 300 HIlHE 42 500 ], ARATA AT BE R R ?

Li: Only when you order 1000 pairs or more can we reduce our price to 55
US dollars per pair.

Andrews:  WIRIRATT 53 7)€ W 700 Fl V16-1 F1 300 il V17 B wf LI 2

Li: All right. The unit price of V17 is 65 US dollars. With a view to
establishing a long-standing cooperation, we can reduce the price to 60
US dollars.
Andrews: JIBiT LA 5.65 J1 3K TG,
Li: You are right. Your order will be delivered by next Monday.
Andrews: K& T, !
V.

(1) Good morning, Miss Song, I’m thinking of placing an order for humidifiers.

(2) To be frank with you, the price you quote is impossible for us to conclude this
transaction. | hope you can give us some discounts.

(3) You mean five percent discount for five hundred? Then what kind of discount

you can give me if | place an order for 1000?

(4) There is a steady demand for this product in our market. I hope you will be able
to supply more next time.

(5) Isitpossible for you to send our goods promptly?

(6) You mean you require payment in advance of shipment?

Unit 9

l.

Dialogue 1

1. Mr. Jones has placed an order for 5000 pairs of ladies’ shoes.

2. The goods will be dispatched in two equal lots.

3. The first lot will be delivered before the end of November.

4. He wants to have them delivered earlier, that is, the end of October.

5. He would like the goods to arrive in time for the Christmas rush. And it takes time
for the goods to clear the Customs and reach the retailers.

6. Finally, Mr. Wang promises to deliver the first lot ten days earlier, that is, by
November 20. The remaining 50% will be delivered during December.

Dialogue 2

1. Mr. Sutanu has recently placed an order for 50 Electric Drills.

48



V.
Buyer: i [ /RAT A4 B a] DLAS 62 2
Seller: We can deliver 40% promptly, that is, in July. And the remaining 60% will

© N o g bk~ w b

10.

2. The buyer opened the credit two months ago.
Shipment is delayed.

4. There was a great demand on shipping, and direct steamers for Djakarta
were very few.

5. The consignment will be on the M.V. Christina which will leave
Shanghai on July 6 and arrive in Djakarta on July 18.

shipment as soon as possible

a check that bounces

the Christmas rush

to clear the Customs

date of shipment

delay in shipment

the direct steamer for New York

in good order

© 00 N oo 0o B W N P

retail shop
10. arush of buyers

FAT R IX LD LS WA B i, AUE 11 J]EHR ™ fh BB
Yy, A WAL RIS HL T .

PelTm 2 R L RIAg Bt 70%, FIRER AL~ H R LART2A IR T7
FATTAT LASZRIAZ B 40%, ) T 1] 60%HKF 70 21 A~ H N K3k

W RANRE SR i BB, AT EE A

PP, N R LA A IH 4 L R HER A7 4T il o

If worst comes to worst, we will have to postpone shipment to July.

Shipment will have to be put off to next month due to port congestion.
According to the manufacturer’s schedule, the earliest possible date of
shipment will be the end of November.

Please amend the L/C to allow partial shipments.

Our factories are already working at full capacity. | am afraid it is difficult to
advance shipment.
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be delivered in two equal lots in September and November.

Buyer: Zf =it G RET 482 e, 10 4 ?

Seller: | am afraid the best we can do is the end of October.

Buyer: gt 10 JEIE . A 55 ZHER s . ZIANE, (AT ERA Tk
A4 T R S 3

Seller: We are aware of it. It’s not good for you, nor for us.

V.
(1) Yes, let’s.
(2) The earliest possible time of shipment is by the end of November.
(3) The best we can do is to deliver 50% in September if you can allow partial
shipments.
(4) Good. Then we shall deliver 50% in September and the remainder by the end
of November.
(5) You are welcome.
Unit 10
l.
Dialogue 1

1. He requires payment to be made by a confirmed, irrevocable letter
of credit, payable against shipping documents.

2. He thinks that to open an L/C means additional expenses. There are
bank charges and fax fees. What’s more, he has to pay a margin.
That will tie up his funds and increase the cost of his imports.

3. The Seller does not agree with the Buyer, as his price is already very
competitive, and the Buyer can surely make big profits in sales. He
also suggests that the Buyer should consult with his bank and ask the
bank to reduce the required margin.

4. The Buyer must have his L/C opened to reach the Seller 30 days
before shipment.

5. The Seller will effect shipment within two or three weeks after
receiving the L/C.

Dialogue 2

1. Mr. Walsh asks Mr. Wei to accept D/A or D/P for this
transaction, because he thinks opening an L/C is too costly.
2. No, he doesn’t, because they always require L/C for their
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exports and they pay by L/C for their imports as well.

3. He suggests 50% of the amount be paid by L/C and the
remaining by D/A.

4. He does not agree to D/A, because it is too risky to the exporter.
Mr. Wei does not want to take any chances.

5. Finally they agree on 50% of the invoice value to be paid by
sight L/C and the remaining by D/P at sight.

terms of payment

a confirmed, irrevocable letter of credit
to open/issue an L/C

documents against acceptance (D/A)

to honor one’s obligations

financial standing

to make a compromise

invoice value/invoice amount

D/P at sight

10. mutual understanding

© O N O Ul A W N e

AT A PR PR SR T ARA T IR OR (KBS PR Bt o

BT PR IT L LR TT A % s NAS FHAIE,  BLSGIC4S

ST R SETT PR ILER R 30 KA mﬁﬁim,?hTﬁF%%E IENA R
IEZR2 H BFARRR, AR SRR

ST NESE T R EREE, TR 16 KA AR

5. K NAEE HIENRUE : FEdisiy, Wia s DIistet g, mIorE A s,

7.
8.
9.

10.
V.

A2 i AT B R SR AT 28 w) A WIS B TS BROIN 28 0 A e, R4S TR
RIS G Z N
Owing to the late arrival of the L/C, we are unable to make shipment according to
the date specified in the S/C.
Could you make an exception and accept D/A or D/P?
With an eye to our long-term business relationship, we agree to meet you halfway.
We will draw on you by sight draft on collection basis.

We are not used to haggling over prices.
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Buyer:
Seller:
Buyer:
Seller:

Buyer:
Seller:

Buyer:
Seller:

Buyer:
V.

BRSEA, WERFMNTC S S AR LR T T .

What do you think of them?

Ll 7 X LR DA 2 AT AT SR AR AL

The quantity you ordered is considerable, but we still insist on using sight
L/C as the terms of payment.

TRATBESREZE A T ALK IRAE 53 1 S 5 SN AR R AT B T
Sorry, that can’t be done. You know L/C at sight is the usual way of payment
for our exports, so we cannot make an exception.

AT AT TR ?

Not at this stage. D/P may be considered after we have done more business
together.

HET . FbER—K.

(1) Next we are going to discuss the terms of payment.

(2) We require a confirmed, irrevocable L/C payable against the shipping documents.

(3) Your L/C must reach us 30 days before shipment.
(4) The L/C is valid until the 15" day after the month of shipment.

(5) Together with the draft, we’ll send you a complete set of bills of lading, an

invoice, an export licence, an insurance policy, a certificate of origin, and a

certificate of inspection.

(6) Good. We’ll get the goods ready after receiving your L/C.

(7) You are very warmly welcome.

Unit 11

Dialogue 1

1.

Each tool is enclosed in a corrugated cardboard box, 12 boxes into a carton.
The cartons are then packed in strong wooden crates.

2. Because rust may form during the voyage.
3. They require that the boxes be surrounded with soft padding.
4. They are going to use crates with reinforced bottoms to ensure that the crates
are strong enough for sea transportation.
5. Handle with Care.
Dialogue 2
1. At the Guangzhou Fair.
2. They pack each piece in a water-proofed polythene wrapper.
3. Cartons save freight weight and are easy to handle.
4. The cartons they use are lined with damp-proofed plastic sheets and are quite
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seaworthy.
5. The buyer.

packing charges
water-proofed
handle with care
marking

seaworthy

carton

crate

outer packing

inner packaging

10 ocean transportation

©ooN O WNE

PR R TR B Wil s A1) TT

FATAE G A ) BB B Tt i s, A Tigkn.
Plastude e Bl Pith. Pik.

BN T W ATR DR LLER 3P 5200 S 2 B I

FRATTRS 0 ] &1 .2 LAl 2D o) B3 40 ] BESE Jl R 0 40

A packing that catches the eye will help push the sales.

The cardboard boxes are extensively used for such articles in international trade.
We’ll pack them two dozen to a carton, gross weight around 24 kilos a carton.
When packing, please don’t forget to mark the wording “Handle with Care” on
the outer containers.

I’m afraid the carton boxes are not strong enough for ocean transportation.

A: TRITHEEAASEIX L2 2

B: We usually place each pen in a satin-covered small box, tied with a nice silk
ribbon.

RAF o AR IR BRI A0 AT R T B B o Fd A B UM £, e
Ep=-V NN TS

We hope so. We’ll later show you our designs and colors for your reference.
GFHY e 77 S AREAT AN g ?

Twelve boxes are packed into a carton.

A FH T 38 Y L 8 45 5 ?

Yes, you can be assured of that. We’ll use straps to reinforce the cartons.
IRLE, BRI S

You are welcome.

??

T>I>D >

Sure. Your comments are always welcome.
What’s your idea?

I understand what you are saying

Thanks for your advice.

I will be looking forward to your reply.
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Unit 12
l.

Dialogue 1

1. She usually quotes on FOB basis.

2. PICC.

3. They usually effect insurance for 110% of the invoice value against All Risks and

War Risk as per Ocean Marine Cargo Clauses of the PICC.

4. The buyer.

5. The difference between these two prices is about 0.4%.

Dialogue 2

1. The three basic types are Free from Particular Average (F.P.A), With Particular

Average (W.P.A) and All Risks.

2. He wants to have the goods insured against F.P.A.

3. F.P.A coverage is too narrow for a shipment of this nature. Bags will occasionally
drop into the water during loading and unloading.

4. No.

5. 110% of the invoice value.

.

=

premium
premium rate
partial loss

total loss

Risk of Breakage
War Risk
T.P.N.D

Risk of Leakage
W.P.A

FPRA

© N~ WD

[
©

= =

X m AR AT 2 1 LT A ARBELR RIS DAPRE 2 Ml ik

I H 4

PRFT 45 DR 4 R SR 110% 55 DR /Kot K AT B S DR AN Bz, 0 e ?

IRFARIIFE 7, FA 4% R SR8 110%45 B 45 Ok — DT Mk 4

TETE B AOR A R SEA 11006, B I 1 G 801K 73 75 K07 A 4H .

HH T PRI 2l B DR BGYO H FR AR A i AR Ak, — ELORAAN ), 9 HI i BT

i

6. The underwriters are responsible for the claim as far as it is within the scope of
cover.

7. We regret our inability to comply with your request for covering insurance for
130% of the invoice value, because our contract stipulates that insurance should
be covered for 110% of the invoice value.

8. The rates quoted by them are relatively moderate.

S A
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9. I have to say that W.P.A coverage is too narrow for a shipment of this nature.
10. We have covered insurance on 1200 cases of canned fruits for 110% of the
invoice value against All Risks.

V.

A: L4, BAT—EH 5 A R AR I H .

B: Yes, we have noticed that. You have been doing business with a number of
customers in Europe.

A: PR . i T E WA, Bt o w2 1 AT Lk 37 2 R S W 2 )
TRZT LR K e 2

B: Sure. We can comply with your request. What coverage would you like to effect?
A: AR — V)G .

B: Ok. We can arrange an All Risks open cover policy for your products, and the
premium rate is 0.52%. | believe this is the most competitive rate in the line.
A:0.52%, W, WrikdkG e,

B: This is a block of declaration forms. Every time when shipping, you need to fill in
one of them with details and summit it to us.

A: GFI, ARTSNE, IRERH TR

B: You are welcome.

V.

1. We are able to provide three basic types.

2. Free from Particular Average (F.P.A), With Particular Average (W.P.A) and All
Risks.

3. Allrisks.

4. Is Risk of Leakage included in All Risks?

5. For 110% of the invoice value.

6. What’s the total premium?

Unit 13

.

Dialogue 1

1. Careful and proper inspection is an indispensable part to ensure the quality
of the goods to be purchased.

2. Inspection must be conducted before shipment by recognized surveyors.
Their reports may be taken as the basis for negotiating payment. The
buyers shall have the right of re-inspection, but the re-inspection fee
shall be borne by the Buyers. The survey report issued by the recognized
surveyors shall serve as the basis for filing a claim.

3. It will then issue a certificate of quality and a certificate of weight.

4. Mr. Liang assures Mr. Black that their goods are up to export standards
before the Inspection Bureau releases the certificates.
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5. In that event both parties should first find out who should bear the
responsibility. The goods may be spoilt or the weight gets short during
transportation. A claim would then be lodged with the carrier or the
insurance company.

Dialogue 2

1. It’s a common practice in international trade today that the exporters have the
right to inspect export goods before delivery, while the importers have the right to
reinspect the goods after their arrival.

2. The time limit for reinspection is within 60 days after the arrival of the goods.

3. No. In Mr. Li’s opinion, in order to carry out the contract smoothly without any
disputes, it’s best to name the inspection agency which shall be approved by both
sides and be stipulated in the contract.

4. The two sides will have a meeting of specialists and surveyors from both sides to

clarify which is correct.

a) Commodity Inspection Bureau
b) fileaclaim
c) authentic surveyor
d) short weight
e) inspection certificate
f) Inspection agency
g) amicable consultation
h) certificate of quality
i) coincide with what is stipulated in contract
j) anindispensable part
Il.
1. AbAITRG TIXE N, B AR
2. LA [ 5K NS 56 A 5 Ja) ORIt DA s, 2% 1) R 5 B R
3. iz iite DA B B 53N B AGr 0 A2 Jy HH R 2 AT TR B S D T DA Oy B ¢
Wl o
A, PR B AS B b O R AR R BT R SR IGAIE A D s i o R A A
5. XA R AL M R AT, LA [ [ 5K N BE R B0 A 2 S R IR
P51 O B Je s
6. If the importer finds through inspection that the quality of the goods does not
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coincide with that stipulated in the contract, he/she may refuse to accept the
goods.
7. In general, discrepancies between the two parties can be resolved through
amicable consultations.
8. The certificate of quality and a certificate of weight issued by China Exit and
Entry Inspection and Quarantine Bureau will be taken as final and binding.
9. The time limit for reinspection is within 60 days after the arrival of the goods.
10. It’s our usual practice that the inspection certificate issued by the port of shipment
will be a part of documents to be presented for negotiation.
V.
A FBEAE, BATEAA AN IS LI . WERARBLIRA T D242 Dlkéia
T, B A E O iE, 2Ny
B: Yes, | did. The goods will be inspected by the China Import & Export
Commodity Inspection Bureau. It will then issue a certificate of quality and a
certificate of weight.
A HIR PR GH ECE R RS A TR
B: | assure you that it is not likely to happen. Our goods must be up to export
standards before the Inspection Bureau releases the certificates.
A FREE R W EAR G, AR — KA E SR A G B AT
In that event we should first find out who should bear the responsibility. The

W

goods may be spoilt or the weight gets short during transportation. If the
responsibility doesn’t rest with us, a claim would then be lodged with the carrier
or the insurance company.

(1) Our exports inspection is to be conducted by China Exit and Entry Inspection
and Quarantine Bureau, which enjoys international reputation for impartiality.

(2) Usually inspection is conducted within 5 days before shipment.

(3) They always use the standard method laid down in the contract.

(4) Then the ISO or another internationally accepted method is used.

Unit 14

.

Dialogue 1

1. They encountered a dispute three months ago and they finally got it settled
through amicable negotiation.
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2. Yes, disputes often arise in business if one party wholly or partly fails to fulfill
the contract.

3. There are four ways of settling disputes, amicable negotiation, conciliation,
arbitration and litigation.

4. Generally, in both conciliation and arbitration, a third party is involved: the
conciliator and the arbitration association respectively. The greatest difference
between the two is that the award of arbitration is final and binding upon both
parties, whereas opinions of the conciliator are only for the reference of the two
sides, and not compulsory.

5. Because if a dispute is settled amicably, the business relations between the two
parties will be maintained with the least consumption of time and money.

Dialogue 2

1. Mr. Green has come to China for a large investment, but he is not quite clear
about what to do if any disputes crop up.

2. As far as the contracts involving foreign investment in China are concerned, the
Chinese substantive law will apply.

3. The losing party shall pay the arbitration fee unless otherwise awarded by the
court.

4. CIETACA(China International Economic and Trade Arbitration Commission)
administers arbitration cases in China.

5. Yes, because China is a signatory to the 1958 New York Convention.

.

1. to get acquainted with import and export practice

2. to have some idea about arbitration procedure

3. to fulfill a contract

4. toresolve/ settle a dispute

5. binding upon both parties

6. procedural rules

7. the substantive law

8. to be free to choose an applicable law

9. asignatory to the 1958 New York Convention

10. with a view to maintaining business relations between both parties

I1.
1.

—HR AN, BATTN A A R BR AT 18] R B
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2. ABAIENME S5 RE AR 98, BENE S B i TPy e b4 i R 56 1 5 RS 1) 21 %

3. WAREEE =AMy, A5 T LU [ FE BReest 01 S A 1 22 1K) B
A PR E A4 01, 110 S = A4 A 01 U ey v R B 22 5 52 o b R
TREHRE,

4. FLINAE [ G DR B A [RAT SR AR i3, NP b [ [ PR 22 50 52 )

ez ey, FIEP IR AR i BUATAT R AR A T e

5. WIR—Ir BEAAEATERIE, N RIERE T i o — 5 A 3i N s
T E AR A7 B
6. Arbitration is only the last resort.

\l

. We always attach importance to the arbitration clause of a contract.

©o

Generally speaking, the parties to a sales contract are free to choose the

applicable law and specify it in their contract.

9. Personally | should say it’s better to resolve the dispute through friendly
negotiations between our two parties.

10. You can choose to have the arbitration held either in your own country or in a
third country.

V.

A: Almost everything has been talked over and agreed upon. Next, let’s come to the

issue of arbitration, shall we?

GFH o ARARAETIR FLREAT e ?

A: s it agreeable to you to adopt our usual practice that the arbitration is conducted
in China?

B:  FRATER A AN EEIAE PR E AP EH R R o 5 B FATH P R BNl
I AP AL o it B, Bt X0 2H A EE LEA A, A RE I HAM
A AL B Sy o G4k, Ao RO AR SR — A

A: Oh, yes, | agree with you. But the clause should be like this: “Any disputes

W

arising out of performance of, or relating to this contract, shall be settled
amicably through friendly negotiation. In case no settlement can be reached
through negotiation, the case shall then be submitted to ... for arbitration, in
accordance with its rules of arbitration. The arbitral award is final and binding
upon both parties.”

B:  IXFEHULL, AR Ry kAT ?

A:  Well, generally speaking, all the fees for arbitration shall be borne by the losing
party unless otherwise awarded by the tribunal.
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B:
V.

AN, FRAN NI 3 A FAT X7 T8 3 Al 0 v At e [l A -
I agree with you. Arbitration is only the last resort. Now let us go over the

stipulations of the arbitration clause of the contract, shall we?

IFRg . IR .

(1) This is Kathy Brown.
(2) The claim should be referred to the ship owners.

(3) They thought the packing of the goods was in conformity with the contract

stipulations.

(4) 1 believe we have no responsibility for the damage.

(5) we’re not liable for the damage

(6) submit this case for arbitration

Unit 15

I.

Dialogue 1
1. He is from Australia.
2. Mr. Martin is going to talk with Mr. Zhang about the signing of an agency

agreement.

3. He has been doing business with Mr. Zhang’s company for nearly three

years.

4. His company has wide connections and well-established marketing

channels. If he is appointed the sole agent, the products he represents will
get the push and exposure they need.

5. They have showrooms in the downtown areas of Sydney, Melbourne and

Brisbane. They would arrange the best space to display your goods. They
will also have a booth in the coming international trade fair to make the
products known in the trade.

Dialogue 2
1. He would like to work on bedclothes and bath towels.
2. One million Australian dollars a year.
3. Three states in the eastern part of Australia, that is, Queensland, New
South Wales, and Victoria, plus ACT.
4. He wants a 10% commission on the selling price.
5. Finally they agree on a 7% commission for a trial period of one year.

a bk~ wpnE

sole agency agreement/exclusive agency agreement
East China Trade Fair

business relations/business relationship

home textiles

marketing channels
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III.

V.

© oo~

10.

[DPW??WP

bedclothes

chain stores

selling price

to renew an agreement

. market report

W54 5E 477 A W7 P ihE b B SRR, B 2008 47 9 H 15 AR
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WER ZT5745 3 A JTHBR P m) 71T B2 2T 200 Wi, HIJ7 AN SZ it s
2
During the validity of the agency agreement, we shall not handle similar and
competitive products from other suppliers.
The manager of an import and export agency wants to be China’s handicraft
agent in France.
We wish to handle your export products as an agent, because we are
commanding an extensive domestic market in this line.
We appreciate your proposal of representing us, but we would suggest that
you make a careful study into the market first.

I think for such products an agent is necessary.

Good afternoon, Mr. Baker. Glad to meet you again.

TR . B AR R

Is there anything | can do for you?

FATRATE T LAREAT — AL, FRARIZREXS U5 #0444k o
It sounds good. But there are certain things we’ll have to discuss.

e e BAEWBATRI P BUR B TR A — k. 21Tk, &

MTUtim*&,ﬁﬁéwlﬁmﬁmmﬁﬁi G BAE?
A: Your suggestion seems acceptable. Shall we discuss these terms in detail first
and then draft out the agreement?

B:

JIRIL

(1) That’s true.

(2) You mean we should appoint an agent?

(3) May | know what commodities you intend to work on?

(4) Then what are the minimum annual sales you can guarantee?
(5) What is the territory to be covered?

(6) And the rate of commission you have to charge?
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(7) But all our agents in this line are getting 5%.

Unit 16
l.
Dialogue 1
1. The name of Mr. Li’s company is Wansheng Manufacturing.
2. According to Mr. Li, one of the advantages of the Ultra Edger machine is the
potential for expanding and increasing its capabilities.
The unit price for an order of more than 21 units is USD250,000 CIF New York.
4. Delivery of the first shipment of three units can be made within two months after
receipt of the letter of credit.
5.  They will sign the contract at ten o’clock tomorrow morning.
Dialogue 2
1. Yes.
2. Mr. Alexander says that Mr. Li’s company enjoys high prestige.
3. According to Mr. Li, a better cooperation mostly comes from good will and
confidence in each other.
4. To celebrate the signing of their contract and their first cooperation, a dinner
will be given at 6:00 p. m. that day.
5. The celebration dinner will be held at Shangri-La Hotel.

. the potential for expanding and increasing its capabilities
in all

. to make an initial purchase

. to receive a credit

. to prefer to cooperate with Microsoft

. to sign a contract

. sales contract

. to go through the first draft of a contract

. to enjoy high prestige
10. good will and confidence in each other
Il.
1. —HARATWF AR T2 10 37k )7 IS 1A IR, BATia Rk

1
bl

2. BMIKRM LCRERFRIIRE T, S BATIELIZ I RS &
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10.

R A — N EFEPTA SR, BE LTS IATIE S &350 AR
HT

We may as well begin drawing up the contract since the conditions are ripe.
Delivery can be made within one month after receipt of the letter of credit.
Delivery would be in two equal shipments of 100 units.

We have finally reached a basic agreement on the problems that needed to be
worked out.

As a purchasing officer of our company, | am authorized to negotiate the

contract with you.

FATRE— M B I 2 R A ?

This is our standard contract. Have you ever seen it?

KA AL MRS VR BIARAE S TR R — 1 5 S ] ?
Fine. Now, how long will the contract be valid?

IV —F

I’m afraid that one year is too short. This contract must be valid for at least three

years.

WER —VJBATA3- N, T LA ZE P AF

Good. Then are you satisfied with the terms of payment?

ARG o ATREI S SORFF R U ) —5), 564, IRITXLe4] & F TR
ettt Ak A e ?

I’m sorry, | can’t give you that information. You wouldn’t want other companies

to know what components you are using, would you?

FE, ARUASRT

(1) Well, everything seems all right except for minor points.
(2) Yes, that’s right but not exact.

(3) Well, I’ll see to it right away.

(4) I’ll add it to the contract.

(5) I think we have settled all the points under dispute.

Unit 17
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Dialogue 1

1. Mr. Alexander uses chopsticks at the farewell dinner.

2. He is fond of sea food.

3. The roast Beijing Duck tastes tender and crisp.

4. The dessert is so called because it’s made with eight tasty ingredients.

5. Mr. Alexander is leaving tomorrow.

Dialogue 2

© 00 N oo o b W N P

1. Mr. Bryant comes from Britain.

2. We should hold chopsticks slightly apart between our thumb and
forefinger.

3. When picking up food, we must press our forefinger against the lower part
of the chopsticks.

4. The height of the Oriental Pearl TV Tower is 468 meters.

5. Along the west side of the waterfront, we can see a wealth of grand
buildings in the European architectural styles of the nineteen-twenties,

thirties and early forties.

. a farewell dinner

. When in Rome, do as the Romans do.

. to propose a toast

. to stand on ceremony

. piping hot

. to be accustomed to the climate of Shanghai
. a wealth of information

. a tentative plan

. to place stress on learning English

10. to be fond of sweet food

o > D

WX Z FARSMATIX G, B A ZEL L4 .

Kt WOR B RIAESS, ARSI IT LR 8K

WIRGERIAE H, BEEAR— ALY AR B T AR Bl A 200 2
X ALY H s 11978 SE R [ SUR T IR LR A R 4 5t

KM 2 ] AR SRAEIX — X, RIb b A A ik
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6. The opening ceremony of the Beijing Olympic Games was really exceptional,
so | must take off my hat to you Chinese.

7. Sichuan cuisine is to his taste, so his mum has learned relevant culinary skills.

8. The monument to George Washington dominates the skyline.

9. Situated on the east bank of the Huangpu River, Jinmao Tower holds great
allure for more and more tourists.

10. It’s pleasant to stroll along the seashore on a summer night.

A: Mr. Brown, how are you feeling today? Did you have a good rest last night?

S, BB IR, o AR ES . TR, e

A: I’m glad that you look fine. Now, our general manager, Mr. Zhang, sent me over
to say that he wished the pleasure of your company at the dinner this evening.

B: Mk, &Mh? RATEEREE T, EEHRITREE, RIRRES .

A: Well, shall I pick you up at 5 o’clock then?

B: JBKE T, (HEASKERGUR T ?

A: No, no trouble at all. As this is your first visit to China, you would no doubt be

interested in Chinese cooking.
B: RTINS, REAEN.
A: There will be some other friends whom you will be glad to meet, | think.
B: A EE K T .
V.
(1) Sit down, please.
(2) I’'mreally a bit nervous now.
(3) No wonder people say that Chinese are hospitable.
(4) Just aglass of dry red wine, please.
(5) Ithink I’ll try chopsticks and see if | can manage.
(6) Cheers.
(7) Cheers.

Unit 18

l.

Dialogue 1

1. Mr. Mathew finds the problem at Amsterdam Port.

2. The contract number of the damaged goods is CHT012 / 04.

3. When the container was opened, it was found that some cartons were crushed and
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the TV sets in them were damaged beyond repair.

4. One way is that Mr. Mathew sends a copy of the insurance policy together with
the surveyor’s report to the Dutch Insurance Company, putting forward a claim
against PICC for the damaged TV sets, and asks them to pay the compensation on
behalf of PICC. The other alternative is that Mr. Mathew could forward Mr. Li his
insurance policy and the surveyor’s report together with a letter of attorney, and
ask Mr. Li to lodge a claim against PICC on Mr. Mathew’s behalf.

5. If replacement TV sets are sent by air, Mr. Mathew will pay the extra transport
charges.

Dialogue 2

1. Mr. Dyer bought soybeans from Mr. Ma.
2. The soybeans were found 25 tons short-weight on its arrival.
3.  Mr. Mathew’s evidence is the inspection certification from London.
4. According to Mr. Ma, the captain of the ship can prove that full weight
was delivered.
5. Mr. Dyer’s analysis was made on the retained samples.
1.
1. abatch of refrigerators
2. acomplete write-off
3. Dbeyond repair
4. Commodities Inspection Bureau
5. insurance policy
6. a letter of attorney
7. inperson
8. the actual landed weight
9. the invoiced weight
10. the inspection certification

.

1. BURAR SR AT BRI 0N 2 K Pl .

2. @Bk, FATKIST A bt ik AN B & [ E dn

3. ARV LASR N SRIGE, ORI AR I (B4 B SR 5 SO 2 A1 HAt 9% 1) o
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6. They reached an agreement on the CIF basis.
7. Make a note of how much money you will spend on the trip.
8. The independent surveyor chose samples for inspection completely at random.
9. He went to the railway station to inquire about the time of trains to Edinburgh.
10. Everybody put forward his opinion on the disputed case.
V.
Al GG ?
B: We had a damaged shipment from you.
A: TR L ?
B: One packing case was crushed.
A R T HL DA T g 2
B: They are unusable.
A BATSIRAL L EFH . STEIT L) INHE e i ot A .
B: But it didn’t arrive here that way. Whose fault was this damage?
A TAlles WA g, Al RER Bris A FIE A 2 URAIFE SR B FE 5 v E WA
TH oL T 2
B: Yes, of course. You had better take it up with the shipping company in that case.
A: TERATEIIA R By ar el g e dr], S i 3RATAAE . 12 1) Bida 2wl AT R
B 23 w4 HY R I
B: We’ll be waiting for your settlement of our claim.
V.
(1) What is it about?
(2) Its quality is bad.
(3) Of course I have.
(4) How many rollers are there in this condition?
(5) I don’tthink so.
(6) Anyhow, they failed to come up to their standard this time.
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